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CoBpeMeHHbIIl POCCHICKHMI CeTeBO MAPKETHHT

Kazapunos B.A., maructpant Apl'Y um. IL.I. Jemunosa, r. Spocnasis, Poccus.

AHHOTaIII/IH. CereBoit MAapKCTUHIT — HCOTbEMJICMAaA YaCTb COBPEMCHHOI'O
pOCCHﬁCKOFO Ou3Heca. ]_HI/IpOKOC PacipoCTpaHCHUC ITIOATBCPIKAACTCA CYIICCTBOBAHNCM HaA
pOCCHﬁCKOM PBIHKC KPYIIHBIX KOMHaHI/Iﬁ, MoAACPKUBAOIINX JAHHYIO HACOJIOTHIO. HQJ'II)I-O
I[aHHOﬁ CTaTbU ABJEICTCA PACKPBITHC ITOJOKUTCIIbHBIX U OTPULATCIIBHBIX CTOPOH CECTCBOI'O
MAapKCTHHIA, a4 TaKIKC (bOpMHpOBaHI/IC 06pa3a COBPCMCHHOI'O CCTCBOI'O MApPKCTHUHIA B

Poccuiickon ®enepanuu.
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Modern network marketing in Russia

Kazarinov V.A., graduate student, Yaroslavl State University. P.G. Demidov,

Yaroslavl, Russia.

Abstract. Network marketing is an integral part of modern Russian business. A wide
spread is confirmed by the existence on the Russian market of large companies that
support this ideology. The purpose of this article is to disclose the positive and negative
aspects of network marketing, as well as the formation of an image of modern network

marketing in Russia.
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OTeuecTBEHHBIE CIIEIIUAIUCTHI B 00JIACTH CETEBOTO MAPKETHUHTA YTBEPKAAIOT, UTO OH
MOSIBWJICSI B HAllled CTpaH€ OTHOCUTEIIbHO HENAaBHO, HO YK€ TMOJYy4HJI I[IHPOKOE
pacnpoctpanenue. CereBoil MmapkeTUHr win MLM (MHOTOypoOBHEBBIM, MHOTOKAaHATbHBIH
MapKETHHT) TIPEACTABIIAET COOO0M Croco0d Mpoaax yepe3 pacpoCTpaHUTENCH MPOAYKIINH,
KOTOPBIE MOJTYyYAOT MPOIEHT OT MPOJAXK.

Ha coBpeMeHHOM pBIHKE CyIIecTBYeT OKOJio 20 KpPYMHBIX KOMMAaHUW U OOJIbIIOe

KOJIMYCCTBO MCJIIKHUX KOMHaHHﬁ, KOTOPLIC BBI6I/IpaIOT IIPUHIOUIT CCTCBOI'O MAPKCTHHIA.
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Takas MOMMYJIPHOCTL CBsA3daHAa C IPCHUMYIICCTBAMU OT MUCIIOJIB30BAHUA TAKOI'O BHIA

IPOJAXK:

pacnpocTpaHuTeNn (JUCTPUOBIOTOPBI) CaMOCTOATEIBHO (OPMHUPYIOT CBOU
KaJpbl, a 3HAYUT pabOTaIOT C TEMH, C KEM UM YI00HO paboTaTh;
CaMOCTOSITEJIBHOE OIpeZesiecHue 00beMa, BpPEMEHH M MecTa paboThl, YTO
(aKTUYECKU O3HAYAET, YTO YEJIOBEK COOTHOCUT BPEMsSI M CUJIbl, IOTPAUYECHHBIE
Ha paboTy ¢ 3apabOTKOM, IMOTYYECHHBIM HM;

BBICOKHE TEMIIbI KAPbEPHOI'O POCTA;

MHAHHMMAJIBHBI pa3Mep CTAPTOBOrO KamuTala, a 3HAYAT U HU3KUM BXOJIHOU
TIOpOT;

XOpOLINE J0JITOCPOYHBbIE NEPCIEKTUBBI, TaK KakK CeTeBble (UPMbI MEHBLIE

BCET0 MOABEPKEHBI (PMHAHCOBBIM Kpu3ucam.[1 ]

O,Z[HaKO, CTOUT OTMCTUTBL, YTO BCC IOTH IIOJIOKHUTCIIBHBIC CTOPOHBI PACKPBIBAIOTCA

TOJIBKO B CJIy4ac YCCTHOI'O BCACHHUA Oun3Heca.

Cpenu HeIOCTaTKOB CETEBOI0 MapKETUHIa HEOOXOIUMO OTMETUT:

BBICOKAsi MOpaJibHAs Harpy3Ka Ha PaclpOCTPaHUTEIICH;

HeCTaOWJIBHOCTH 3apad0TKa;

HEN30€KHOCTh MaTEPUAIIbHBIX BIIOKECHUI;

BBICOKAs JIMYHASI OTBETCTBEHHOCTh PAaCIIPOCTPaHUTENICH;

HETaTUBHOE OTHOIICHHWE HACEJICHUS W3-3a CXOXKECTH CETeBOT0 MAapKCTHHTA U

¢buHaHCOBBIX TUpamMuz.[1]

CerteBoi MAapKCTHUHI ABJISICTCA YHUKAJIIbHBIM crocooom BCIACHU IMPOJAK, KOTOpBII\/'I BO

Bpems kpusuca 2008-2009 rr. BbI3bIBai OOJIBIION UHTEpEC Y JIOACH, JKEIaBUIMX UMETh

A0XO0/[ B ClIydac MnoTepru OCHOBHOI'O 3apa60TKa.
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Ha nannbsii MomeHT B PD cyniecTByer opranu3anusi, KOTopas 3aHUMAETCS 3alIATON
npaB MOTpeOuTeNed W KOHTPOJIEM HaJ COONIONEHHWEM STHYECKHMX HOPM IPH BEICHUU
cereBoro 6usneca — Acconmanus CereBbix [Ipogax (ACII). Ognako, B €€ psiibl BXOJAUT
aumib 21 ¢upma u3 coteH, Beaymux 6usnec B Poccuu. Jlupepamu u crapimmmu dieHaMu

ACII aBnsroTes:
— Amway
— Herbalife
— LR
— Mary Kay
— Oriflame
— Tupperware
— Tiens

PacnpocTpanurenu BCTYMarOT B OpraHu3aliy, MOAACPKUBAIOIINE HUICOJOTHUIO
CETeBOr0 MAapKETHHra, OCHOBbIBasChb Ha NpuObUM kommanuu. Ha Puc. 1 mpusenena

BBIPYYKa CaMbIX yCIICIIHBIX UTPOKOB (MIpa.$)[2]:

Nu Skin ; 2,25

Tupperware ;2,28 Avon; 6,16

Natura ; 2,41

Herbalife ; 4,47
Perfect ; 3,58

Mary Kay; 3,7 Vorverk; 4

Puc. 1. Beipyuka caMbIX yCHEIIHBIM CETEBBIX KOMITAHUN
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CeTeBOll MAPKETUHT B HACTOSIIEE BPEMSI HAXOJUTCS HA ATare akTUBHOI'O Pa3BUTHS B
P®, mHOrme KOMIIAHMM WCHOJIB3YIOT MPUHIMIIBI CETEBOTO MAapKETUHra B CBOEH
JESITEIbHOCTH. B MepcneKkTuBe 3TO MOXET MNPUBECTH K TOMY, 4YTO OCHOBHAs Macca

UTPOKOB NEPEUAET K PUHIIUIIAM CETEBOT0 MAPKETHHTA.
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