
 
 
III.  Support system 

Startup S1 
smart homes 

S2 
smart mobility 

S3 
smart homes 

S4 
smart homes 

S5 
smart mobility 

S6 
smart homes 

S7 
smart mobility 

S8 
smart mobility 

S9 
smart homes 

III Support system 
19. Which support 

institutions have most 

efficient instruments to 

offer to support your 

business? 

Technoparks 

Instruments: 

network, 

subsidies for 

certification, 

coworking 

spaces 

Technoparks 

Instruments: 

network, 

sharing 

knowledge 

Innovation 

Promotion 

Fund. 

Instruments: 

subsidies for 

R&D 

Technoparks 

Instruments: 

network, 

subsidies for 

marketing 

Business 

incubators. 

Instruments: 

networking, 

promotion 

Business 

incubators. 

Instruments: 

networking, 

help with 

promotion 

and 

attracting 

subsidies for 

R&D 

Business 

incubators. 

Instruments: 

networking 

andpromotio

n support 

Business 

incubators. 

Instruments: 

network 

Special 

economic 

zones. 

Instruments: 

tax benefits, 

preferential 

conditions to 

start 

business 

20. In which areas are 

you the most interested 

to be supported? 

 

Subsidies for 

patenting, 

communicati

on with 

funds for 

deafblind 

people 

Subsidies 

for 

certification 

and R&D. 

 

Financial 

support, 

networking, 

promotion 

Subsidies for 

certification/

permissions 

Networking, 

promotion 
Subsidies for 

R&D and 

promotion 

Networking 

and 

promotion 

Subsidies for 

promotion 

and 

marketing 

Subsidies for 

certification 

and 

promotion 

activities, 

networking 

with 

potential 

customers 
21.  What is your 

suggestion on how to 

support your company 

in its global 

development? 

 

Networking 

with funds 

for deafblind 

people 

Help in 

networking 

with 

potential 

partners/cust

omers, 

Financial 

support 
Help in 

networking 

with 

potential 

partners/cust

omers 

Networking, 

promotion 
Subsidies for 

R&D and 

help with 

promotion 

Promotion Networking 

with 

potential 

customers 

Networking 

with 

potential 

customers 



 
 

financial 

support for 

R&D and 

certification 
22.  What is your most 

expected final result of 

support? 

 

Financial 

grant 

(support) 

 

Financial 

grant 

(support) 

 

All the 

above 
Finding 

client 
All the 

above 

 

All the 

above 
Finding 

client 
Expansion of 

network 
All the 

above 

23.  What would 

motivate you to look 

for support of different 

business support 

institutions other than 

these located in your 

home country? 

Existence of 

the market 

for a device 

Presense of 

the 

customers, 

low level of 

competition, 

financial 

support 

Presence of 

the 

customers, 

medium 

level of 

competition 

Presence of 

the 

customers 

Presence of 

the 

customers, 

help in 

getting 

permissions 

Presence of 

the 

customers 

Presence of 

the 

customers 

Presence of 

the 

customers 

Existence of 

the 

customers 

and 

interested 

investors, 

preferential 

conditions to 

start 

business, 

low level of 

competition 
 

 


